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Important notice and disclaimer

This document and the materials contained herein (the “Materials”) do not constitute or form part of an offer, solicitation or invitation to subscribe or purchase any securities of NewOcean 
Energy Holdings Limited (the “Company”) nor shall they or any part of them be incorporated by reference or otherwise into the prospectus or otherwise form the basis of or be relied upon in 
connection with any contract or commitment with respect to the materials or the offering whatsoever. The securities referred to herein have not been and will not be registered under the 
applicable securities laws of the United States of America, Canada, the People’s Republic of China, or Japan, or any other jurisdiction other than Hong Kong, and, subject to certain 
exceptions, may not be offered or sold within the United States of America, Canada, the People’s Republic of China, or Japan, or any other jurisdiction other than Hong Kong, or to any 
national, resident or citizen of United States, Canada, the People’s Republic of China, or Japan, or any other jurisdiction other than Hong Kong. In Hong Kong, no shares of the Company 
may be offered to the public nor shall a prospectus for subscription of such shares be circulated, unless the prospectus has been formally approved by The Stock Exchange of Hong Kong 
Limited and duly registered by the Registrar of Companies of Hong Kong. The prospectus and international offering circular of the Company related to the offering in Hong Kong or elsewhere 
will contain detailed information about the Company and its management as well as the financial statements of the Company. Any decision to purchase or subscribe for securities in the 
offering should be made solely on the basis of the information contained in the prospectus or international offering circular to be issued by the Company in relation to the offering.
The Materials have been prepared by the Company solely for use during its presentation to prospective investors/research analysts held in connection with the proposed offering and may 
not be taken away, copied, reproduced, distributed, passed on or redistributed directly or indirectly to any other person (whether within or outside your organization/firm) or published, in 
whole or in part, for any purpose. Neither the Materials nor any part or copy of them may be taken or transmitted into the United States of America, Canada, the People’s Republic of China, 
or Japan, or any of their respective territories or possessions, or distributed, directly or indirectly, in the United States of America, Canada, the People’s Republic of China, or Japan, or any of 
their respective territories or possessions. The distribution of the Materials in other jurisdictions may also be restricted by law, and persons who come into possession of the Materials should 
inform themselves about, and observe, any such restrictions. By attending this presentation and accepting the Materials, you are agreeing to maintain absolute confidentiality regarding the 
information contained in the Materials and the information contained therein (until notified by the sponsor that research publication is permitted) and to be bound by the restrictions and other 
limitations set forth herein.  Any failure to comply with these limitations may constitute a violation of law and may lead to legal or regulatory action.
The information contained in the Materials has not been independently verified. No representation or warranty express or implied is made as to, and no reliance should be placed on, the 
fairness, accuracy, completeness or correctness of the information or opinions contained herein. It is not the intention to provide, and you may not rely on the Materials as providing, a 
complete or comprehensive analysis of the Company’s financial or trading position or prospects. Some of the information is still in draft form and will only be finalized at the time of publication 
of the prospectus and international offering circular relating to the offering. The information and opinions in the Materials are provided as at the date of this presentation and are subject to 
change without notice. 
These materials include statements, estimates and financial information that are, or may be deemed to be, “forward-looking statements”. In some cases, these forward-looking statements 
can be identified by the use of forward-looking terminology, including the terms “believes”, “estimates”, “forecasts”, “plans”, “prepares”, “projects”, “anticipates”, “expects”, “intends”, “may”, 
“will” or “should” or, in ease case, their negative or other variations or comparable terminology, or by discussions of strategy, plans, objectives, goals, future events or intentions. These 
forward-looking statements include all matters that are not historical facts. They appear in a number of places throughout the Materials and include, but are not limited to, statements 
regarding the Company’s intentions, beliefs or current expectations concerning, among other things, results of operations, financial condition, liquidity, prospects, growth, strategies and the 
household furniture and recliner sofa markets.
By their nature, forward-looking statements involve known and unknown risks and uncertainties because they relate to future events and circumstances. Forward-looking statements are not 
guarantees of future performance and the actual results of the Company’s operations, financial condition and liquidity, and the development of the markets and the industry in which the 
Company operates may differ materially from those described in, or suggested by, the forward-looking statements contained in the Materials. In addition, even if the results of operations, 
financial condition and liquidity, and the developments of the markets and the industry in which the Company operates are consistent with the forward-looking statements contained in the 
Materials, those results or development may not be indicative of results or developments in subsequent periods. A number of factors could cause results and developments to differ materially 
from those expressed or implied by the forward-looking statements. 
Except as required by law or any appropriate regulatory authority, the Company undertakes no obligation to publicly release the result of any revisions to any forward-looking statements in 
the Materials that may occur due to any change in the Company’s expectations or to reflect events or circumstances after the date of this presentation.
None of the Company, Macquarie Capital Securities Limited, nor any of its respective affiliates, advisors or representatives accepts any liability whatsoever (in negligence or otherwise) for 
any loss howsoever arising from any use of the Materials or their contents or otherwise arising in connection with the Materials. 
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Company Overview

OBJECTIVE: To become regional energy distributor in Southern China and neighboring districts/countries

STRATEGY: Targeting captive end-users sales for the Group’s expansion and development

NICHE: Solid distribution network; Fast inventory turnover; High logistic efficiency; Diversified customer base.

Developed Business Expanding Business Developing Business Historic Business

Business Segments Liquefied Petroleum Gas 
(“LPG”)

Oil Product Natural Gas & Hydrogen
（“NG”）

Electronics

History of Development 20 years About 8 years About 7 years More than 23 years

Remarks The cornerstone business:
•Already developed integrated 
infrastructures (sea terminal, LPG 
storage) and extensive sales 
network (bottling plants and refueling 
stations) for LPG distribution in 
Guangdong, Hong Kong and Macau;

•Penetrated in LPG wholesale 
business in Kenya, Africa.

•Achieved a sales revenue of about 
HK$7,519,226,000 (US$966.5mn), 
and a gross profit of about 
HK$953,030,000 (US$122.5mn.) in 
the full year of 2019; 

•Contributing about 27.05% of the 
Group’s turnover, and about 50.63% 
of the total gross profit in the full 
year of 2019.

The rapidly expanding business:
•With integrated infrastructures (deep-
sea terminal, oil depots, bunker ships) 
to provide mainly bunkering services in 
Hong Kong and along the rivers and 
coastal lines of the Pearl River Delta;

• Acquired new business in HK to 
expand into auto-fuel trading and oil 
products transportation.

•Expanded into Singapore market 
mainly bunkering services in 4Q 2017 
and operating a floating storage as 
sourcing platform in OPL Malaysia -
Singapore. 

•Achieved a sales revenue of about
HK$19,289,951,000 (US$2.5bn.), and 
a gross profit of about 
HK$848,233,000 (US$109.0mn.) in the 
full year of 2019;

•Contributing abt 69.41% of Group’s 
turnover, and 45.06% of the total gross 
profit in the full year of 2019.

Business for the future:
• The first C-LNG station was 
fully operated in Guangzhou via 
JV;

•Due to the fact that auto-NG 
market in Guangdong Province 
had yet to mature, the Group 
had only invested an insignificant 
amount of resources into 
planning and laying the sales 
network.

•The first auto-hydrogen 
refueling station was opened in 
2019. Target customers are 
logistic trucks. Under the support 
by local government, the Group 
will promote this business 
accordingly.

Business brought about by 
NewOcean’s predecessor:
•Trading integrated circuits and 
electronic components related to 
general mobile phones and smart 
phones;

•Achieved a sales revenue of only 
about HK$982,736,000 
(US$126.3mn.), and a gross profit 
of about HK$80,994,000
(US$10.4mn) in the full year of 
2019;

•Contributing only about 3.54% of 
Group’s turnover, and 4.30% of the 
total gross profit in the full year of 
2019.
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Solid Distribution Assets in Strategic Locations

Energy Products Major Assets Location

LPG Deep-sea terminal of 20,000 tons storage 
capacity; 4 berths ; Coastal Line Rights

Zhuhai Gaolan Petrochemical zone

16 auto-LPG refueling stations Guangzhou city

12 bottled LPG refilling plants PRC including Guangzhou, 
Shenzhen, Zhuhai, Wuzhou, Guilin, 
Deqing, Maoming, Lipu, Qingyuan

1 bottled LPG carrier Hong Kong

Oil Products Deep-sea terminal of 70,000 tons storage capacity;
4 berths; Coastal Line Rights

Zhuhai Gaolan Petrochemical zone

9 bunker ships Hong Kong & Singapore

19 bunker ships Pearl River Delta, Fujian

1 Self-used diesel refueling station via JV with 
Conch

Yingde

LNG 1 auto-LNG refueling station via JV Guangzhou city

Commercial 
Properties 

15,750m2 land area to build 3 office blocks, 2 
blocks of commercial apartments, a 4-story 
shopping mall. (obtained pre-sale permit in Jun19)

Zhuhai CBD
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Market Situation Up-date

Market Updates Impact on the business

China-US trade war US dollar against RMB range was 6.7- 7.2 in the FY2019. Given the Group’s majority fixed assets as well as 
some incomes are denominated in RMB, the depreciation of RMB poses a considerable impact on the 
Group’s year end profitability and performance.  Nevertheless, the Group has long been planning to mitigate 
the currency exchange impact by strengthening its main business in US$, expanding our business coverage 
in South East Asia.

Energy price fluctuation The price surge has increased the Group’s general working capital requirement consequently increased the 
Group’s gearing level, regardless its short term and self-liquidated by the receivables.  

With the Group started to chartering a floater as a fuel oil sourcing platform since early 2018, inventory level 
became higher. The Group is persistent in adopting fast inventory turnover strategy, both LPG and petroleum 
inventory turnover doesn’t exceed 30 days. For the inventory which carries across next month, the Group 
would enter into hedging contracts to minimize price risk. With hedging in place, it will offset the risk of our 
physical delivery or vice versa.

China LPG and petroleum 
consumption

Due to US-China trade war and renewable energy replacement, demand for LPG is weakening in FY19. In 
medium to long term, LPG demand continues to be driven by feedstock users. 

To diversify our market concentration, the Group has expanding our distribution market into: 1) HK for LPG 
retail and auto-diesel wholesale; 2) Kenya for LPG wholesale;  3)Singapore and Malaysia for marine bunkering.

Interest Rate US Federal Reserve cut rates three times in FY19, this has provided some comfort to the Group as the full 
year distribution volume increased by 13% yoy.

Marine bunkering industry 
risk

In Hong Kong, the Group is focusing more on marine gas oil sales rather than marine fuel oil due to the heavy 
competition. The Group has also successfully expanding into auto-diesel wholesale by acquiring a local 
company in the end of 2017, which was making full year contribution to the Group’s performance.

IMO fuel sulphur regulation has officially started since Jan 2020, the Group has also secured stable supply of 
very low sulfur fuel oil to meet the switching demand.
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Performance in the year of 2019
Revenue and Net Profit
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Revenue 15,515 15,700 22,059 30,007 27,792

Growth -20.97% +1.19% +40.50% +36.04% -7.38%

HK$ million 2015 2016 2017 2018 2019

Net Profit 757 750 825 670 607

Net profit margin 4.78% 4.83% 3.74% 2.23% 2.18%
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Despite revenue dropped, total volume distribution increased by 13.09%. The 
drop only reflects LPG and oil products market price dropped around by 15% in 
average yoy.

Lower net profit caused by 1) auto-LPG retail volume continue to drop; 2) 
significant increase of finance cost due to higher working capital requirement led 
by volume growth. 

＂
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Performance in 2019
Gross Profit, Operating Profit and EBITDA

Group Consolidation LPG Oil Products Electronics
In HK$ million 2019 2018 2019 2018 2018 2018 2018 2018

Revenue 27,792 30,008 -7.38% 7,519 9,958 -24.49% 19,290 19,351 -0.32% 983 699 +40.63%

Cost of goods sales (25,910) (28,041) -7.60% (6,566) (8,616) -23.79% (18,442) (18,765) -1.72% (902) (660) +36.67%

Gross profit 1,882 1,967 -4.32% 953 1,342 -28.99% 848 586 +44.71% 81 39 107.69%

GP margin 6.77% 6.55% 12.67% 13.48% 4.40% 3.03% 8.24% 5.58%

LPG
•Total sales volume decreased by 259,000 tons.
Renewable energy substitution continues leading to
lower consumption of auto-LPG and bottled LPG.
Under the impact of US-China trade war, LPG
wholesale to other players volume also dropped.
•Sales to direct end-user accounts for 56.66% of the
total sales volume, remaining 43.34% are sales to
wholesalers and re-export to overseas markets.
•LPG business contributed about 50.64% to the
Group’s total gross profit, which is comparatively less
than FY2018 level at 68.23%.
Oil Products
•Sales volume recorded around 5.62M tons, which is
1.12M tons more than the FY18 volume. The Group
continues focusing on direct end-user sales, replaced
pure trading business by higher marine bunker sales
volume.
•Revenue maintained at same level despite the
volume growth, this reflects the average drop off
around 15% in the oil product market price.
•Gross profit increased by 44.71%, resulting from the
achievement of Group’s new sourcing strategy since
2017, chartering a floater in Malaysia water as the
Group’s central sourcing and blending hub.
•Oil products division contributed 45.06% to the
Group’s total GP in FY19.
Electronics
• Pure trading business. As both revenue and gross
profit contribution to the Group had not exceed 5% of
the total, this segment no longer play much impact on
the Group’s overall performance.

Net FX loss
•Out of the HK$49M net FX loss, approx.HK$26M is
net realized loss derived from the US$/RMB
transactions, remaining HK$23M relates to translation
loss derived from the Group’s RMB-denominated
financial assets in the PRC.
•The Group has deployed various defensive
measurements against the RMB depreciation/ US$
appreciation, for instance, growing our oil products
distribution volume denominated in US$, and
expediting the conversion of RMB into US$.
Other income
• Other income included HK$7.5M derived from the

HK oil product transportation service business.
Selling expenses and administration cost
•Despite selling expenses increased due to business
expansion, the Group made strong effort to improve
operation efficiency. Integrated assets for LPG
distribution was developed since 2012. The Group is
adopting the same strategy for oil products –
established a procurement center in Malaysia in order
to achieve cost cutting through bulk purchasing and
further distribute in Singapore, Malaysia, Hong Kong
and the P.R.C.
•Administrative cost includes general provision for bad
debts (HK$8M in FY19; HK$50M in FY18). This was
applied to all HK companies to comply with new
accounting standard HKFRS 9 started effective in
FY18.
Financing costs
• Higher finance costs in consequence to higher
working capital requirement for the increase in energy
sales volume.

Net FX loss (49) (123) -60.16%

Other income 62 114 -45.61%

Selling expenses (529) (505) +4.75%

Administration cost (402) (400) +0.50%

Finance costs (358) (285) +25.61%

Profit before other gain 
and share of profit JVs 
and associates 

606 768 -21.09%

Other net gain/ (loss) 19 (71) -126.76%

Share of net profit of JVs 
and associates 2 2 -

PBT 627 699 -10.30%

Taxation (20) (28) -28.57%

Net profit 607 671 -9.54%
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Performance in 2019
Maintain healthy financial position

FY2019 FY2018

Inventory Turnaround Time (Note 1) 19.87 days 22.40 days

A/C receivables Turnaround Time (Note 2) 62.76 days 57.49 days

Long Term Borrowings / Non-current Assets (Note 3) 30.66% 59.09%

Net Debt / Shareholders’ Equity 55.00% 62.08%

Current Ratio 170.63% 193.77%

NAV/ weighted average no. of ordinary share (Note 4) HK$5.46 HK$5.08

Basic earnings per share HK$0.44 HK$0.52

Return on Equity 8.06% 10.24%

Weighted Average no. of ordinary shares for 
calculation of basic earnings per share 1,468,124,216 1,470,288,232

Remarks:

1. Oil products accounts for majority portion (76%) of total inventory, nevertheless the Group’s policy adopts natural hedge, to fasten the 
inventory turnover time in order to avoid price risk;

2. 0-30 days aging trade receivables accounts for 38% of the Group’s total trade receivables outstanding (FYE18:50%) 
3. A club loan drawn in Sep 2016 is due for full repayment  in 2020. As at 31 December 2019, the current portion of this club  loan outstanding 

was US$105M.
4. NAV means Net Asset Value.  It equals to the amount of equity attributable to owners of the Company. 
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Review of Business Operation
Liquefied Petroleum Gas

TOTAL PURCHASE 2019 2018 Increase /
(decrease) TOTAL SALES 2019 2018 Increase /

(decrease)

LPG sourced from 
overseas 826,000 1,058,000 (21.93%)

Overseas Customers 512,000 480,400 6.58%

(“Imported Gas”) Industrial Customers 689,000 792,000 (13.00%)

LPG sourced inside 
China 1,022,000 1,061,000 (3.68%)

Other terminals and bottling 
plants 289,000 410,600 (29.62%)

(“Domestic Gas”) Bottled LPG Sales 276,000 308,000 (10.39%)

Total (in tons): 1,842,000 2,119,000 (13.07%)
Auto-gas Sales 82,000 116,000 (29.31%)

Total (in tons): 1,848,000 2,107,000 (12.29%)

1. Out of the sales of 512,000 tons to Overseas Customers in FY19, 230,000 tons were delivered in the overseas.  The 
remaining 282,000 tons were re-exported through our Zhuhai Sea Terminal.

2. Industrial heat fuel users gradually switching to other fuels due to national policies, whilst there were not many new LPG 
feedstock processing plants buildings in Southern China to grow LPG demand.

3. Bottled LPG sales continued to fall in the PRC due to national policies of switching to piped gas.

4. The LPG auto-gas refueling was tared at buses and taxis in Guangzhou. Because of the government policy, parts of the 
buses had to switch the use of LNG, which in turns led to diminishing demand of auto-LPG utilized by bus fleets. 
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Review of Business Operation
Oil Products

• The Group procured 5,523,000 tons of oil products in FY19, of which, 3,369,000 tons was purchased in overseas, remaining 2,154,000 tons was purchased in the 
PRC.

• The Group has continued focusing on offshore business expansion leveraging the VLCC floater in Malaysia, HK & Singapore sales volume accounts for 79.47% of 
the total sales volume in FY19, comparing to 60.00% in FY18. 

• In late 2017, The Group acquired the shareholdings of 3 companies which engaged into auto-fuel trading and oil products transportation, which turned the Group 
to become the primary agent to one of the 4 major oil companies in HK and officially enter into the auto-fuel market.

• Began the Singapore marine bunkering business in Nov 17. Formed the operation with a reputable shipping company to establish sales foundation.
• Since the Group mainly focus on direct sales to end-users rather than trading business, hence the overall trade volume has declined in both HK and the PRC. 
• Due to the local economics uncertainties and the volatility of wholesale customer base, the Group has downsized the sales volume in the PRC.

MARKET SEGMENTS SUPPLIERS CUSTOMERS 2019 2018 Increase /  
(decrease)

HK 

& 
Singapore

Marine bunkering Singapore & HK Shipping companies , other bunker 
operators and JV partner in Singapore

3,826,000 2,018,000 89.59%

Wholesale of oil 
products

HK storage operators End-users in HK 143,000 102,500 39.51%

Oil products/ 
chemical products 
trading

On back-to-back basis, from 
commodities companies in 
Singapore

Importers in the PRC 560,000 920,500 (39.16%)

PRC Marine bunkering - Commodities suppliers in 
Singapore

- SOE oil suppliers, local 
refineries and private owned oil 
product storage companies

Ships operating along rivers and 
coastal line of Pearl River Delta.

638,000 678,600 (5.98%)

Wholesale diesel & 
oil products

Petro stations in Pearl River Delta 159,000 182,500 (12.88%)

Oil products/ 
chemical products 
trading

Other commodities trader and 
wholesalers in the PRC

291,000 591,900 (50.84%)

Total (tons): 5,617,000 4,494,000 24.99%
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Business Outlook – LPG

• Continue to expand into new markets that can generate attractive investment return;
• Expand the scope of business of the RGSC license in Hong Kong;

• Identify opportunities outside China.

Southern China region (including Macau and HK)
•The retail market remains as the core of LPG business.
•Exploring more opportunities to develop more end-user markets for bottled LPG distribution. Enhance management towards distributors and 
provide them with more support in order to improve sales volume, and thus profitability.
•Continue to invest more human resources into expanding the distributor network in HK; 1 fleet to carry LPG bottles is already in place to 
support our market expansion in outlying islands.
•Participate more actively in tender processes for long term contracts of supplying bottled LPG to government and public entities in HK;

In Overseas
•Began LPG wholesale business two years ago. Seeking suitable land to build LPG terminal, bottling plants. Aim to tap into local end-user 
market which are expected to yield healthy ROIC.
•To improve on industry chain by building a refinery in Malaysia. Despite a delay due to the government change at the beginning of the year, 
the project is back on track. Some of LPG sales volume will be supplied by the refinery, completing the vertical supply chain to reduce costs, 
thus improving profitability.
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Business Outlook – Oil Products

• Continue to adopt the end-users driven approach for the development;

• Enhance supply chain integration enabling the Group to supply a wide range of oil and chemical products;

• Improve profitability by forming central purchasing center in Singapore/ Malaysia;

• Not only pointing at ships; focus also on the distribution of oil products on land;

• Expanding overseas business in proactive manner.

In Hong Kong

• Acquired the shareholdings of 3 companies which engaged into auto-fuel trading and oil products transportation, which turned the Group to become the primary agent of 

the four major oil companies in HK and officially enter into the auto-fuel market. 

• Consolidating marine diesel market by acquiring more fleets and exploring opportunities to build up vertical integrated infrastructure.

In the P.R.C.

• With the volatility in domestic price and heavy competition in chemical trading market, the Group may significantly reduce the amount of resources on expanding into this 

market.

• Continue targeting automotive refueling stations for potential acquisition and merging.

In Overseas

• Established an operation in Singapore not only to serve as a procurement center, and helped the Group to tap into the marine bunkering market in Singapore. Greatly 

enhance the Group’s bargaining power on the international market, broaden its procurement channels and promise more sales opportunities.

• Currently planning to expand our marine bunkering business to all of the ports in Malaysia;

• Improvement on our industry chain by building vertical integration. The Group is now pressing ahead with the establishment of its refinery project in Malaysia. A significant 

part of the Group’s existing annual sales volume of oil and gas will be from the refined products from the refinery. After the works of such vertical integration, the Group will 

be able to achieve better cost management under a low-risk phenomenon. 
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Business Outlook – LNG & Hydrogen

• Take auto-LNG as the entry point, one station was opened and operated in Baiyun district, Guangzhou since 2017;

• Screening our existing projects, and abandon some projects which only have a slim change of making a profit to the Group;

• As to the LNG project jointly conducted with logistic companies, the Group will also shift attention to the construction of refueling stations 
in order to strive better investment returns.

• With the support of the local government, the first auto-hydrogen refueling station was fully operated in Huangpu district, Guangzhou.

• More buses are switched from auto-LPG to auto-LNG, with the limited number of auto-LNG stations, our first auto-LNG station has limited 
competitions in the city;

• The Group will take gradual steps to expand auto-hydrogen stations in accordance to the government policy. Auto-hydrogen business are 
mainly targeting logistic companies like minivans etc.

• After the Tianjin Massive Explosion happened in 2015, government officials have become quite reluctant in approving dangerous goods 
projects.  We face a lot of obstacles and difficulties in processing our applications for the auto-LNG refueling stations.  We envisage much 
longer time will be needed to complete a refueling station project.  

• Due to the fact that the NG market in Guangdong had yet to mature, the Group only invested insignificant amount of resources into 
planning and laying the sales network.
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Business Outlook – Property Development

• It is a one-off project; non-core business.

• Construction site was acquired in FY2011; The Group had invested approx HK$1.53B into the contraction project.

• This property project is wholly owned;

• Total construction size space is about 62,597m2. Featuring 2 office towers, 2 loft towers, a 2-level building and a 3-story mall together 
with 2-level basement including underground car parks.

• The Group has obtained presale permit and start selling the two blocks of commercial lofts since late June 2019. Under the coronavirus 
impact, fire inspection has been postponed to 3Q 2020.
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Company Financial Statements
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Consolidated statement of Profit and loss and other comprehensive 
income (For the year ended 31 December 2019)

Source: Consolidated Financial Statements of the Company

Company Financial Statements

Unit: HK$’000 2019 2018
Revenue 27,791,913 30,007,805
Cost of sales (25,909,656) (28,040,808)

Gross profit 1,882,257 1,966,997
Other gains and losses (30,551) (194,308)
Other income 62,450 113,519
Selling and distribution expenses (529,277) (504,903)
Administrative expenses (393,628) (349,657)
Finance costs (358,485) (284,525)
Impairment losses on trade and other receivables (8,000) (50,000)
Share of profits of joint ventures 2,091 1,967
Share of profit (loss）of an associate 358 (419)
Profit before taxation 627,215 698,671
Taxation (20,105) (28,215)
Profit for the year 607,110 670,456
Other comprehensive (expense) income:

Item that will not be reclassified to profit or loss:
Exchange differences arising on translation to presentation 
currency (203,182) (246,229)

Items that may be reclassified subsequently to profit or loss:
Exchange differences  arising on transaction of foreign  
operations 105,228 80,904

Total comprehensive income for the year 509,156 505,131
Profit (Loss) for the year attributable to

Owners of the Company 642,175 759,042
Non-controlling interests (35,065) (88,586)

607,110 670,456
Total comprehensive income (expense) attributable to:

Owners of the Company 544,192 597,933
Non-controlling interests (35,036) (92,802)

509,156 505,131
Basic earnings per share HK$0.44 HK$0.52
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Consolidated statement of financial position (As at 31 December 2019)

Source: Consolidated Financial Statements of the Company

Company financial statements (Cont.)

HK$’000 2019 2018
Non-current assets

Property, plant and equipment 2,254,174 2,407,700
Right-of use assets 559,486 -
Land use rights - 382,845
Prepaid lease payments for coast - 4,523
Goodwill 766,973 742,051
Other intangible assets 178,202 222,360
Interests in an associate 6,689 6,463
Interest in joint ventures 19,265 27,995
Deposits paid and prepayments 693,407 245,956
Deferred tax assets 821 1,231

4,479,017 4,041,164
Current assets

Inventories 1,410,456 1,720,504
Trade receivables 4,778,317 4,726,261
Other debtors, deposits and prepayments 2,429,078 2,232,484
Amount due from an associate 6,716 10,821
Amount due from a joint venture - 2,036
Derivative financial instruments 6,606 4,886
Land use rights - 19,087
Prepaid lease payments for coast - 783
Properties held for sales 146,841 150,274
Properties under development for sales 766,253 724,928
Pledged bank deposits 360,218 243,095
Bank balances and cash 2,288,684 2,295,797

12,193,169 12,130,956
Current liabilities

Trade payables 974,192 858,439
Other creditors and accrued charges 211,974 328,646
Contract liabilities 78,909 149,776
Lease liabilities 57,868 -

Amount due to an associate 9,480 14,530
Amount due to a joint venture 5,576 8,674
Derivative financial instruments 9,787 9,912
Tax liabilities 117,100 105,206
Borrowings  secured by pledged bank deposits
– repayable within one year 328,487 227,347

Borrowings secured by other assets 
– repayable   within one year                                                                                                12,529 20,575

Borrowings unsecured 
– repayable within one year 5,340,256 4,537,417

7,146,158 6,260,522
Net current assets 5,047,011 5,870,434
Total assets less current liabilities 9,526,028 9,911,598

HK$’000 2019 2018
Capital and reserves

Share capital 146,812 146,812
Share premium and other reserves 7,862,866 7,318,674
Equity attributable to owners of the Company

8,009,678 7,465,486

Non-controlling interests (35,554) (23,604)
Total equity 7,974,124 7,441,882
Non-current liabilities

Deferred tax liabilities 64,280 81,684
Borrowings  secured by other assets 
– repayable over one year

21,302 33,832

Borrowings unsecured 
– repayable over one year

1,351,836 2,354,200

Lease liabilities 114,486 -

1,551,904 2,469,716
9,526,028 9,911,598
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Investor Relations contacts

Mr Lawrence Shum (Managing and Executive Director)
Email:  lawrenceshum@newoceanhk.com

Ms Angeline Wong (Deputy General Manager and Head of IR)
Email: angelinewong@newoceanhk.com
Office no: +852 2866 7556
HK mobile: +852 5322 3302

mailto:lawrenceshum@newoceanhk.com
mailto:angelinewong@newoceanhk.com
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